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What is COPA (Int. 902-B) and how does it work?

The Community Opportunity to Purchase Act (COPA), gives vetted, mission-
driven affordable housing organizations a first chance to make competitive
offers on certain apartment buildings when owners sell.

Why do New Yorkers need COPA?

Without COPA, speculative investors snatch up buildings and drive out tenants.
COPA interrupts the cycle of flipping and displacement by giving qualified
buyers an opportunity to stabilize and keep housing permanently affordable.

What is a qualified buyer under COPA?

Qualified Buyers are vetted nonprofits, including community land trusts, with
financial and organizational capacity and a commitment to preserving
affordable housing. Qualified nonprofit buyers can choose to lead partnerships
with similarly vetted for-profit developers, such as those on NYC’s Qualified
Preservation Buyers List, ensuring housing stays permanently affordable.

What properties are covered by COPA?

Under Int. 902-B, COPA applies only to multifamily buildings with 4 or more units
where tenants are at greatest risk, due to physical distress or expiring affordability
restrictions. It excludes owner-occupied buildings with 5 or fewer units, vacant
lots, and buildings where owners obtain exemption for undue financial hardship.

Has COPA worked in other cities?

YES! Similar “Opportunity to Purchase” and right of first refusal laws have worked
in San Francisco and other cities — preserving thousands of affordable homes.

PASS COPA NOW!

Tell your NYC Council Member and the Speaker
to pass COPA. With support from 30+ Council
Members, 150 tenant and housing groups, and
thousands of New Yorkers, the time is now!
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HOW DOES COPA WORK?

NYC Int. 902-B, the Community Opportunity to Purchase Act (COPA), will expand the supply of
permanently affordable, community-controlled housing. COPA gives qualified mission-driven
developers the first right to buy certain rental buildings when landlords decide to sell.
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